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	October 13, 2009 

	7:58 pm 
	MichaelMcCurry: 
	Can everyone please take a moment and introduce yourself and tell us something fun about yourself? #eventprofs 

	7:59 pm 
	MichaelMcCurry: 
	I am Mike McCurry, from Chicago, and my daughter Michelle was born on my birthday, July 26 #eventprofs 

	8:00 pm 
	MichaelMcCurry: 
	@MsStallings Great to see ya Christina #eventprofs 

	8:00 pm 
	MichaelMcCurry: 
	@EllenCMP Hi Ellen thanks for being here #eventprofs 

	8:01 pm 
	MsStallings: 
	I'm Christina from Atlanta, corp relations/exhibits 4 non-profit assn. Fun? I randomly yell "FOOTBALL!!!" to make my hubby laugh #eventprofs 

	8:01 pm 
	MichaelMcCurry: 
	We are live!!! #eventprofs 

	8:01 pm 
	EllenCMP: 
	I am an indie planner & coach 4 CMP Candidates thru internet CMP Study Group. I am listening 2 my dh whistle Always a good sign #eventprofs 

	8:02 pm 
	MichaelMcCurry: 
	Cool, anyone else out there? #eventprofs 

	8:03 pm 
	MichaelMcCurry: 
	@MsStallings but I bet you look cute doing it #eventprofs 

	8:03 pm 
	MichaelMcCurry: 
	@EllenCMP thats awesome Ellen! #eventprofs 

	8:03 pm 
	EllenCMP: 
	Michael, how about you? BTW, I am in Tampa. #eventprofs 

	8:03 pm 
	MichaelMcCurry: 
	well our first topic is: Can we keep good Vendor relationships & Get Good Prices. #eventprofs 

	8:04 pm 
	MichaelMcCurry: 
	RT @MichaelMcCurry: I am Mike McCurry, from Chicago, and my daughter Michelle was born on my birthday, July 26 #eventprofs 

	8:04 pm 
	EllenCMP: 
	Having good vendor relations is the BEST way to get good pricing! #eventprofs 

	8:05 pm 
	MsStallings: 
	@MichaelMcCurry so is the concern getting to cozy of a relationship that the vendor stops treating u as a client? #eventprofs 

	8:05 pm 
	EllenCMP: 
	@MichaelMcCurry what a terrific birthday present! #eventprofs 

	8:05 pm 
	MichaelMcCurry: 
	@EllenCMP and from your perspective why is that? #eventprofs 

	8:05 pm 
	MsStallings: 
	i.e. vendor gets too comfortable, takes you for granted? #eventprofs 

	8:06 pm 
	MichaelMcCurry: 
	@MsStallings well that is an interesting point... there is a fine line there... don't you think #eventprofs 

	8:06 pm 
	spkrinteractive: 
	Hello Rob Swanwick from Speaker Interactive. Hope everyone here is doing well. #eventprofs 

	8:07 pm 
	MichaelMcCurry: 
	@EllenCMP yes it was the best ever birthday present! #eventprofs 

	8:07 pm 
	EllenCMP: 
	The more we know about each other, the better we service we get. Better service=value and quality 2 me. #eventprofs 

	8:07 pm 
	vividexpression: 
	Good evening all - Janel Keen, Professional Fine Artist turn Event/Floral Designer here! 1st time in an Tues night chat #eventprofs 

	8:07 pm 
	MichaelMcCurry: 
	@spkrinteractive hey Swan welcome! #eventprofs 

	8:07 pm 
	MsStallings: 
	@MichaelMcCurry absolutely. and hello, @spkrinteractive! hope you're well! #eventprofs 

	8:07 pm 
	EllenCMP: 
	@MichaelMcCurry Absolutely, there is a fine line - this is business - not play time. #eventprofs 

	8:07 pm 
	MichaelMcCurry: 
	RT @MichaelMcCurry: well our first topic is: Can we keep good Vendor relationships & Get Good Prices. #eventprofs 

	8:08 pm 
	EllenCMP: 
	@vividexpression Nice to meet you Janel! #eventprofs 

	8:08 pm 
	attendeetech: 
	@psalinger 's backstage tour of greening of Oracle OW realizes value of sharing our events & practices- gr8 idea #eventprofs #oow #green 

	8:08 pm 
	spkrinteractive: 
	Thx Mike. From a vendor perspective, cozy=good. :) #eventprofs 

	8:08 pm 
	MichaelMcCurry: 
	@EllenCMP so how do you earn that vendors respect and at the same time work on a friendly basis? #eventprofs 

	8:09 pm 
	vividexpression: 
	@EllenCMP thanks... the pleasure is mine #eventprofs 

	8:09 pm 
	MichaelMcCurry: 
	@vividexpression Hi Janel thanks for joining us! #eventprofs 

	8:10 pm 
	spkrinteractive: 
	I am so cozy with one of my vendors, that we went into business together as a partnership for @twebevent #eventprofs 

	8:10 pm 
	MichaelMcCurry: 
	Are all of you or even some of you seeing a shift in the way business is done? #eventprofs 

	8:10 pm 
	MsStallings: 
	I think it is up to the vendor to show you that they have your best interest in mind. i.e. being proactive, following up more #eventprofs 

	8:10 pm 
	vividexpression: 
	@MichaelMcCurry thanks! So glad I could make it #eventprofs 

	8:10 pm 
	AlissaHurley: 
	Hello All! Alissa here from Maritz Canada. Sorry, I haven't been to chat in a while. #eventprofs 

	8:10 pm 
	MichaelMcCurry: 
	@spkrinteractive Swan how do you define cozy? #eventprofs 

	8:11 pm 
	RaciPlace: 
	Good evening Traci Indie planner Started with international event at 16 #eventprofs 

	8:11 pm 
	MichaelMcCurry: 
	@AlissaHurley Welcome Alissa... glad you joined us #eventprofs 

	8:11 pm 
	spkrinteractive: 
	@MichaelMcCurry Cozy means that we have complete trust in one another. #eventprofs 

	8:11 pm 
	MichaelMcCurry: 
	@RaciPlace HI traci! #eventprofs 

	8:12 pm 
	EllenCMP: 
	@MichaelMcCurry The Golden Rule - Do Unto Others Work w/vendors who u respect & trust & build from there Like dating #eventprofs 

	8:12 pm 
	spkrinteractive: 
	@MsStallings Good to see you too. Been a while since we have chatted. #eventprofs 

	8:12 pm 
	MichaelMcCurry: 
	@MsStallings so where does responsibility fall on the client side? #eventprofs 

	8:12 pm 
	EllenCMP: 
	@MichaelMcCurry The shift is more about how vendors and planners can now partner to further business relationships. #eventprofs 

	8:13 pm 
	MichaelMcCurry: 
	RT @EllenCMP: @MichaelMcCurry The Golden Rule -Do Unto Others Work w/vendors who u respect & trust &build from there Like dating #eventprofs 

	8:13 pm 
	MichaelMcCurry: 
	RT @spkrinteractive: @MichaelMcCurry Cozy means that we have complete trust in one another. -->great point! #eventprofs 

	8:14 pm 
	AlissaHurley: 
	@EllenCMP Well put Ellen. Supplier relationships are built on mutual respect. #eventprofs 

	8:14 pm 
	MichaelMcCurry: 
	@EllenCMP How do you see that playing out? #eventprofs 

	8:14 pm 
	spkrinteractive: 
	@EllenCMP it's a mixed up, muddled up, shook up world. Vendors can become partners and competitors can become customers, etc... #eventprofs 

	8:14 pm 
	MsStallings: 
	@MichaelMcCurry been sitting here thinking-wld monthly report on vendor's svc good/bad b way 2 keep cozy relationship inline? #eventprofs 

	8:14 pm 
	MichaelMcCurry: 
	@AlissaHurley yes, but how does that translate to favorable pricing? #eventprofs 

	8:15 pm 
	EllenCMP: 
	@MichaelMcCurry Empathy has a lot to do w/vendor relationships. Understanding what it is like to stand in their shoes. #eventprofs 

	8:15 pm 
	spkrinteractive: 
	@MsStallings ebay is the ultimate at that. #eventprofs 

	8:15 pm 
	MichaelMcCurry: 
	@MsStallings well it is direct feedback which is always welcome!! #eventprofs 

	8:16 pm 
	vividexpression: 
	@EllenCMP I'm extending myself/services to other Planners, Hotels, and Caterers-drawing illustrations for their Clients #eventprofs 

	8:16 pm 
	EllenCMP: 
	@MichaelMcCurry If you can be empathic, u can understand where there is room for negotiation & where they have to draw the line #eventprofs 

	8:16 pm 
	MichaelMcCurry: 
	RT @spkrinteractive: @EllenCMP its a mixed up, shook up world. Vendors can become partners &competitors become customers #eventprofs 

	8:17 pm 
	spkrinteractive: 
	How do you decide to initially go with a vendor? How do you decide to stay? Same reasons? Different? #eventprofs 

	8:17 pm 
	EllenCMP: 
	As #eventprofs we have to understand vendor process as much as we expect them to know ours #eventprofs 

	8:17 pm 
	MichaelMcCurry: 
	@EllenCMP Great point... understanding both sides of the situation! #eventprofs 

	8:17 pm 
	RaciPlace: 
	@AlissaHurley I agree there has to be respect for each others business #eventprofs 

	8:17 pm 
	MsStallings: 
	good point!! RT @EllenCMP: As #eventprofs we have to understand vendor process as much as we expect them to know ours #eventprofs 

	8:18 pm 
	spkrinteractive: 
	@MichaelMcCurry Aww damn, you butchered the song quote on the RT :) #eventprofs 

	8:18 pm 
	AlissaHurley: 
	@MichaelMcCurry It starts with a commitment to the partnership and as Ellen says understanding room for negotiation. #eventprofs 

	8:18 pm 
	MichaelMcCurry: 
	@spkrinteractive thats cuz your twitter handle is so long!!! #eventprofs 

	8:19 pm 
	EllenCMP: 
	@spkrinteractive Sometimes it's a gut feeling - if u speak same language it's an easier decision. Vendor with CMP makes it easy #eventprofs 

	8:19 pm 
	AlissaHurley: 
	As a vendor, what impact does procurement have on supplier relationships? #eventprofs 

	8:20 pm 
	MichaelMcCurry: 
	RT @MsStallings: good point!! RT @EllenCMP: As #eventprofs we must understand vendor process as we expect them to know ours #eventprofs 

	8:20 pm 
	spkrinteractive: 
	@EllenCMP Gut for initial choice, to stay with them, or both? #eventprofs 

	8:20 pm 
	MsStallings: 
	@EllenCMP or like how @memberclicks sometimes hires people from associations. so they understand the goals of the association #eventprofs 

	8:21 pm 
	MichaelMcCurry: 
	@AlissaHurley I think procurement can get in the way of relationships and cloud the situation #eventprofs 

	8:22 pm 
	mmcallen: 
	what is the evenprofs topic {sorry I am late} #eventprofs 

	8:22 pm 
	spkrinteractive: 
	Putting the screws may create short term gain 4 one party, but damage them in the longer term due 2 sub-optimal relationship #eventprofs 

	8:23 pm 
	MichaelMcCurry: 
	@EllenCMP why do you think cmp makes it easier Ellen? #eventprofs 

	8:23 pm 
	EllenCMP: 
	@spkrinteractive Gut 4 initial choice. Staying w/vendor requires relationship to grow. If it has not grown, I look elsewhere. #eventprofs 

	8:23 pm 
	AlissaHurley: 
	@MichaelMcCurry I agree - the spirit of partnership can get lost when procurement is in the picture. Not always - but often. #eventprofs 

	8:23 pm 
	EllenCMP: 
	@spkrinteractive not sure I understand #eventprofs 

	8:23 pm 
	MichaelMcCurry: 
	RT @MichaelMcCurry: RT @MichaelMcCurry: well our first topic is: Can we keep good Vendor relationships & Get Good Prices. #eventprofs 

	8:24 pm 
	spkrinteractive: 
	RT @EllenCMP: Staying w/vendor requires relationship to grow. If it has not grown, I look elsewhere. #eventprofs 

	8:25 pm 
	spkrinteractive: 
	@EllenCMP Saying that short-term gain, may not be worth putting a vendor through the ringer. #eventprofs 

	8:25 pm 
	RaciPlace: 
	has anyone ever experienced a good vendor bad price situation? #eventprofs 

	8:25 pm 
	MichaelMcCurry: 
	@mmcallen Hi Mike, thanks for joining us #eventprofs 

	8:26 pm 
	EllenCMP: 
	@spkrinteractive Driving hard bargain never pays off U end up paying nuisance fees & forget about building relationships. #eventprofs 

	8:26 pm 
	spkrinteractive: 
	@MichaelMcCurry I think it comes down to the premium the buyer puts on "relationship" factor #eventprofs 

	8:26 pm 
	Mizcity: 
	Hi all, sorry for jumping in late! Christina, freelance planner from NYC here :) #eventprofs 

	8:26 pm 
	mmcallen: 
	Thanks mr mccurry: Lots cool vendors I run into that arent flexible on price so I will move on- we all need to work together #eventprofs 

	8:27 pm 
	vividexpression: 
	Does anyone have any experiences with referrals and exclusive vendor relationships? #eventprofs 

	8:27 pm 
	EllenCMP: 
	@RaciPlace Sure! But when the relationship is good, u can be up front & say $ is just not good & the relationship can survive. #eventprofs 

	8:27 pm 
	spkrinteractive: 
	@RaciPlace When I worked for larger orgs, we often were good vendor, but bad price. ie. not necessarily good value for money. #eventprofs 

	8:27 pm 
	RaciPlace: 
	RT @EllenCMP: @spkrinteractive Driving hard bargain never pays off U end up paying nuisance fees.. good point #eventprofs 

	8:27 pm 
	MichaelMcCurry: 
	@Mizcity Hi Christina, thanks for joining us! #eventprofs 

	8:27 pm 
	MsStallings: 
	@mmcallen the recession has solved this problem somewhat. ego had to come down if ppl want to stay in business. #eventprofs 

	8:28 pm 
	mmcallen: 
	@RaciPlace Yeah I have a couple who price themselves out of jobs but if they dont need the work....I move on #eventprofs 

	8:28 pm 
	mmcallen: 
	@Mizcity hey mizcity! #eventprofs 

	8:29 pm 
	Mizcity: 
	@mmcallen Hey there! What are we discussing right now? #eventprofs 

	8:30 pm 
	AlissaHurley: 
	@vividexpression I suggest preferred over exclusive vendor relationships. #eventprofs 

	8:30 pm 
	RaciPlace: 
	@MsStallings agreed the recession has inspired vendors to be proactive with their long term clients #eventprofs 

	8:30 pm 
	MichaelMcCurry: 
	RT @EllenCMP: @RaciPlace when the relationship is good, u can be up front & say $ is just not good & relationship can survive. #eventprofs 

	8:30 pm 
	MichaelMcCurry: 
	well our first topic is: Can we keep good Vendor relationships & Get Good Prices. #eventprofs 

	8:31 pm 
	EllenCMP: 
	@MichaelMcCurry Geeze, it really does sound like dating! #eventprofs 

	8:31 pm 
	spkrinteractive: 
	Always have back-ups. Just knowing u have em keeps preferred vendor on their toes. Also keeps you educated to possibilities #eventprofs 

	8:31 pm 
	Sinoman: 
	Partnerships and relationships with vendors exist in gov procurement. You just have to know the protocol. #eventprofs 

	8:32 pm 
	mmcallen: 
	@Mizcity you owe me an email..... #eventprofs 

	8:32 pm 
	MichaelMcCurry: 
	hey all our second topic is "Where and how to find good speakers " do you want to move to that topic or stay on this one? #eventprofs 

	8:32 pm 
	Mizcity: 
	I think a recession is where your relationships prove themselves. The goods ones rise to the top and survive. #eventprofs 

	8:33 pm 
	spkrinteractive: 
	When possible set performance payments. Then your vendor is incented for success and your goals are aligned. #eventprofs 

	8:33 pm 
	mmcallen: 
	new topic!!!! #eventprofs 

	8:33 pm 
	Mizcity: 
	@mmcallen I know! I had 2 events this past weekend, sorry! Will get it out right after we're done chatting :) #eventprofs 

	8:33 pm 
	spkrinteractive: 
	I vote for speakers #eventprofs 

	8:33 pm 
	MichaelMcCurry: 
	@EllenCMP LOL, in some ways it is , I guess :) #eventprofs 

	8:33 pm 
	AlissaHurley: 
	RT @EllenCMP: @MichaelMcCurry Geeze, it really does sound like dating! Are trade shows "speed dating" then? #eventprofs 

	8:33 pm 
	mmcallen: 
	@Sinoman I agree - I have a gov client and we have had a great relationship for years! #eventprofs 

	8:34 pm 
	Mizcity: 
	new topic! #eventprofs 

	8:34 pm 
	mmcallen: 
	@Mizcity no worries- just giving you the business... #eventprofs 

	8:34 pm 
	EllenCMP: 
	<----loves working with speakers! #eventprofs 

	8:34 pm 
	vividexpression: 
	@AlissaHurley Thanks, good suggestion #eventprofs 

	8:35 pm 
	spkrinteractive: 
	What is the first place you go to look for a speaker? #eventprofs 

	8:35 pm 
	MichaelMcCurry: 
	hey all our second topic is "Where and how to find good speakers " lets talk about this now. #eventprofs 

	8:35 pm 
	MsStallings: 
	I've gotta sign off from chat early tonight - long day tomorrow. Great chat and talk to you all soon! #eventprofs 

	8:35 pm 
	Mizcity: 
	@mmcallen yeah yeah... we have 1 conference call...LOL #eventprofs 

	8:36 pm 
	MichaelMcCurry: 
	@MsStallings Bye Christina... great to see you #eventprofs 

	8:36 pm 
	EllenCMP: 
	@spkrinteractive I take a good amount of time to think about what I need very carefully before I even decide where to look #eventprofs 

	8:37 pm 
	spkrinteractive: 
	From my discussions with event planners, it seems that most start with Google. #eventprofs 

	8:37 pm 
	Mizcity: 
	What are the alternatives to finding speakers besides speakers bureaus and word of mouth from colleagues ? #eventprofs 

	8:37 pm 
	spkrinteractive: 
	@EllenCMP Gr8 point. If you are using a speakers bureau, don't they help you with that? #eventprofs 

	8:37 pm 
	MichaelMcCurry: 
	@EllenCMP what do you consider in looking for speaker? #eventprofs 

	8:37 pm 
	mmcallen: 
	I really love getting word of mouth recommendations for speakers... but some great speaker companies out there #eventprofs 

	8:37 pm 
	EllenCMP: 
	Once I know what I am looking 4, I can plot how 2 find perfect fit Wow - dating again! Maybe I should have been a matchmaker! #eventprofs 

	8:38 pm 
	mattwarren: 
	BTW I'm so happy I get to work with @showteclive again. These guys rock and make everyone look amazing. #eventprofs 

	8:38 pm 
	mmcallen: 
	@Mizcity attending lots of shows to find them? other industry shows? #eventprofs 

	8:38 pm 
	MichaelMcCurry: 
	@spkrinteractive wow I would have to disagree with that... to me word of mouth is golden! #eventprofs 

	8:38 pm 
	EllenCMP: 
	@spkrinteractive I have used NSA & Speaker Bureaus & google & other #eventprofs. There is no rule. #eventprofs 

	8:39 pm 
	vividexpression: 
	has anyone contacted Toastmasters or NSA? #eventprofs 

	8:40 pm 
	EllenCMP: 
	@MichaelMcCurry 1st - who's the audience? What r they looking 4? How can I provide it in an edu & entertaining way? #eventprofs 

	8:40 pm 
	AlissaHurley: 
	Speaker showcases, industry conferences and most of all word of mouth. #eventprofs 

	8:40 pm 
	spkrinteractive: 
	@MichaelMcCurry Sorry, was not saying that they exclude WOM. Was just saying they start with Google. I have asked the ? a lot. #eventprofs 

	8:40 pm 
	EllenCMP: 
	@MichaelMcCurry What are current trends in the industry? #eventprofs 

	8:41 pm 
	EllenCMP: 
	@vividexpression I have been very successful with NSA #eventprofs 

	8:41 pm 
	spkrinteractive: 
	Does anyone wish there was a centralized rating service for speakers? #eventprofs 

	8:42 pm 
	Mizcity: 
	granted you have to fit your audience but do u think WOM may sometimes lead you to an overbooked or "played out" speaker? #eventprofs 

	8:42 pm 
	EllenCMP: 
	@spkrinteractive Not sure I would trust this. Beauty is in the eye of the beholder - or audience #eventprofs 

	8:42 pm 
	spkrinteractive: 
	Does anyone wish that there were standardized materials that speakers provided on their web pages? #eventprofs 

	8:43 pm 
	RaciPlace: 
	trade publications have been helpful depending on topic to be discussed #eventprofs 

	8:43 pm 
	AlissaHurley: 
	@spkrinteractive That would be cool - like Yelp for speakers. #eventprofs 

	8:43 pm 
	spkrinteractive: 
	@EllenCMP Isn't WOM just a less crowdsourced version of "beauty in eye of beholder" #eventprofs 

	8:44 pm 
	EllenCMP: 
	Remember that an #eventprofs can have a 1st class speaker & have a poor result because the #eventprofs must prepare the speaker #eventprofs 

	8:44 pm 
	Price_Points: 
	@Mizcity Shouldn't really matter with a "good" speaker. They make it a new experience each time...or should! #eventprofs 

	8:44 pm 
	MichaelMcCurry: 
	With the increased use of "hybrid events" the expectations of a speaker are changing #eventprofs 

	8:45 pm 
	EllenCMP: 
	@spkrinteractive Beauty in i = not all good speakers r good 4 all groups #eventprofs 

	8:45 pm 
	spkrinteractive: 
	RT @MichaelMcCurry: With the increased use of "hybrid events" the expectations of a speaker are changing -> Sooo true. #eventprofs 

	8:45 pm 
	Price_Points: 
	@spkrinteractive You're more aqcuainted with the beholder and trust their opinion more...usually. :) If not, why are you asking? #eventprofs 

	8:46 pm 
	EllenCMP: 
	@Price_Points my bread is buttered by the beholder! #eventprofs 

	8:46 pm 
	spkrinteractive: 
	@EllenCMP Agreed, so WOM or ratings must be tempered against differences of your audience. #eventprofs 

	8:46 pm 
	AlissaHurley: 
	@MichaelMcCurry: True, a great live speaker may not be as effective in a virtual event. #eventprofs 

	8:46 pm 
	MichaelMcCurry: 
	RT @EllenCMP: @spkrinteractive Beauty in i = not all good speakers r good 4 all groups #eventprofs 

	8:47 pm 
	EllenCMP: 
	@MichaelMcCurry Yep - back to matchmaking! #eventprofs 

	8:47 pm 
	Price_Points: 
	@AlissaHurley Absolutely true!!! #eventprofs 

	8:47 pm 
	spkrinteractive: 
	@Price_Points Also beholder knows you and your audience possibly. Can make more informed suggestion. #eventprofs 

	8:47 pm 
	MichaelMcCurry: 
	@AlissaHurley well they need to be re-programmed... it is a different experience #eventprofs 

	8:48 pm 
	spkrinteractive: 
	Do you look for fresh online content from speakers to help make your decision about booking? #eventprofs 

	8:48 pm 
	EllenCMP: 
	@spkrinteractive it's #eventprofs job to make sure the speaker knows the audience #eventprofs 

	8:48 pm 
	AlissaHurley: 
	I seek out references for speakers to understand the context of format and audience. #eventprofs 

	8:49 pm 
	MichaelMcCurry: 
	speakers need to open their minds to the "New Normal" #eventprofs 

	8:49 pm 
	Price_Points: 
	@EllenCMP Part of the responsibility is also on the speaker. It's their job to know their audience as best they can. #eventprofs 

	8:50 pm 
	MichaelMcCurry: 
	A Speakers content is no longer just the tipping point.. it is the delivery as well! #eventprofs 

	8:50 pm 
	spkrinteractive: 
	@EllenCMP Agreed. Good speakers will try to gather as much info as they can to target speech for the audience. #eventprofs 

	8:50 pm 
	EllenCMP: 
	@spkrinteractive Fresh content helps build audience excitement before event. Smart planner can leverage 4 better attendance. #eventprofs 

	8:50 pm 
	EllenCMP: 
	@Price_Points Absolutely, but where is the speaker going to get that info? planner! #eventprofs 

	8:51 pm 
	spkrinteractive: 
	@EllenCMP So true, but do you use blogs, videos, etc.. to help make your decision to book? #eventprofs 

	8:51 pm 
	AlissaHurley: 
	How often have you expected a speaker to tailor their content and it didn't happen? #eventprofs 

	8:51 pm 
	peggyhoffman: 
	Gee never thought differently RT @MichaelMcCurry: A Speakers content no longer just the tipping point. its the delivery as well! #eventprofs 

	8:51 pm 
	spkrinteractive: 
	@EllenCMP Most events I have done, the speaker has a pre-event call with the client. #eventprofs 

	8:53 pm 
	peggyhoffman: 
	yep RT @SpkrInteractive: Does anyone wish there was a centralized rating service for speakers? #eventprofs 

	8:53 pm 
	spkrinteractive: 
	RT @AlissaHurley: How often have u expected a spkr to tailor their content & it didnt happen? -> :) seen word for word dups #eventprofs 

	8:53 pm 
	EllenCMP: 
	@spkrinteractive I'll use whatever there is 2 make decision. The more there is 2 view, the more certain I feel about the match #eventprofs 

	8:53 pm 
	Price_Points: 
	@EllenCMP They should also be gathering info from those in the industry as well, keeping the planners guidelines in place. #eventprofs 

	8:53 pm 
	EllenCMP: 
	@spkrinteractive Best matches have been made when a relationship is built - back to the vendor idea and of couse, matchmaking! #eventprofs 

	8:54 pm 
	MichaelMcCurry: 
	We have about 7 minutes left to discuss this subject... there is some great comments coming from you! #eventprofs 

	8:55 pm 
	MDRecyclers: 
	RT @peggyhoffman: yep RT @SpkrInteractive: Does anyone wish there was a centralized rating service for speakers? #eventprofs 

	8:56 pm 
	spkrinteractive: 
	What do you feel that speakers bureaus are currently lacking? #eventprofs 

	8:57 pm 
	MichaelMcCurry: 
	@spkrinteractive to me its not about speaker bureaus.... it is about the speakers themselves understanding connection channels #eventprofs 

	8:57 pm 
	EllenCMP: 
	@spkrinteractive Bureaus have to have personal relationships with speakers & #eventprofs They need to understand both sides #eventprofs 

	8:58 pm 
	MichaelMcCurry: 
	We are winding down here... thank you all for your great comments and contributions to this discussion! #eventprofs 

	8:58 pm 
	EllenCMP: 
	@spkrinteractive At CMP Conclave, Bureau presented a mountain climber & after the event they went to climb a mountain together #eventprofs 

	8:58 pm 
	Price_Points: 
	@MichaelMcCurry can you expand on this? #eventprofs 

	8:59 pm 
	spkrinteractive: 
	@MichaelMcCurry True, but part of the job of a speakers bureau is to aggregate those channels and consult eventprofs, no? #eventprofs 

	8:59 pm 
	MichaelMcCurry: 
	RT @EllenCMP: @spkrinteractive Bureaus need personal relationships with speakers & #eventprofs They need 2understand both sides #eventprofs 

	8:59 pm 
	EllenCMP: 
	That Bureau has a unique perspective about mountain climbing now and can share with future clients #eventprofs 

	9:00 pm 
	MichaelMcCurry: 
	@Price_Points sure well they need to understand their audience and adapt presentation to the delivery format available #eventprofs 

	9:01 pm 
	RaciPlace: 
	@MichaelMcCurry thanks MMcCurry have a good nite everyone #eventprofs 

	9:01 pm 
	spkrinteractive: 
	FYI: Working on an idea to help better connect speakers with eventprofs. If anyone would like to discuss more, ping me anytime #eventprofs 

	9:01 pm 
	Price_Points: 
	@MichaelMcCurry Absolutely. Do you often find speakers lacking in this area? #eventprofs 

	9:01 pm 
	MichaelMcCurry: 
	Thank you everyone for your contributions to this discussion! #eventprofs 

	9:02 pm 
	Mizcity: 
	@SpkrInteractive thats a great idea! Let me know how I can help or get involved! #eventprofs 

	9:02 pm 
	Price_Points: 
	@spkrinteractive consider yourself pinged ;) #eventprofs 

	9:02 pm 
	vividexpression: 
	It's been a pleasure all... thanks for making my 1st Tuesday night chat an interesting one #eventprofs 

	9:02 pm 
	EllenCMP: 
	@MichaelMcCurry Thansk for leading! #eventprofs 

	9:02 pm 
	AlissaHurley: 
	@spkrinteractive The speaker rating service is a good idea. #eventprofs 

	9:03 pm 
	spkrinteractive: 
	@AlissaHurley That is a part of it :) #eventprofs 

	9:03 pm 
	MichaelMcCurry: 
	Everyone have a great night and week... there will be archive of this chat available on the wiki... #eventprofs 


